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The costs of owning a home
Before you decide whether you want to buy a home, you should think about what you can afford and how much it will cost you now and in 
the future. Repaying a home loan will take a long time, and you’ll need to make repayments weekly, fortnightly or monthly for the duration 
of the loan.

What can you afford?
Before you start looking for a home, you’ll need to work out what you can afford to pay each month. You’ll need to pay rates and insurance, keep 
up with any repairs and maintenance, and cover living costs like food, gas, electricity, phone, school fees, doctor’s visits, and car maintenance 
or bus/train fares. Working out your budget can be useful when you apply for a home loan too, as your lender needs this information as well.

Working out a budget
1. Work out how much money you earn each month (including any benefits, rent from boarders, etc). 
2. Work out your living costs for the month (food, phone, power, car expenses, clothing, etc) and subtract it from your income. Don’t include 
the rent you currently pay.
3. Subtract other payments you need to make, like hire purchases, credit cards, student loans, insurance and medical bills. Remember, if 
you’ve got fortnightly payments, you’ll need to multiply them by 26 and divide by 12 to accurately work out the monthly payments.
4. Subtract any other expenses you can think of (don’t forget to allow a little for unexpected costs) that arise each month. 
The amount you have left is how much you have each month to go towards paying for a home and its upkeep.  For independent budgeting 
advice visit  www.harcourts.house/sorted or www.sorted.org.nz.

Pre-approved finance
It’s a good idea to get finance sorted out early, so everything else happens quickly and smoothly. You can approach a lender or mortgage 
advisor before you find a home you wish to buy to get finance pre-approved. Mortgage advisors may benefit you by showing you more than 
one lender. Pre-approved finance gives you a good indication of what you can borrow  and how much you can afford, and ensures you look at 
houses within your price range. You will then get a pre-approval certificate. Alternatively, you can find a home you wish to buy first and then 
approach a lender to apply for a home loan. They may also be able to give you a pre-approval certificate. 

Annual costs of owning a home
There are annual costs to owning a home as well as the initial start-up costs. 
Rates: These are paid to your council for services like rubbish collection. The amount varies between councils. Remember, you’ll need to pay 
some of the rates on settlement day.
House and contents insurance: You need to insure your new home from the day you take ownership, along with the contents. You must 
have full replacement home insurance cover on your new home. This means that if something happens to your home and it can be repaired, 
the insurance company can restore it to ‘as-new’ condition regardless of the age of the house. House and contents insurance automatically 
includes earthquake cover. You’ll need to pay some or all of the insurance on the day you move into your new home. Look around for a good 
deal – you may  be able to get a package deal with house, contents and car insurance.
Body corporate levy: If you’re buying a unit or an apartment in a block or complex, you may need to pay a body corporate levy. This is your 
contribution to the costs of maintaining the common areas. Ask the real estate agent how much this will be. You’ll also need to comply with 
body corporate rules and regulations.
Repairs and maintenance: Keeping up to date with repairs and maintenance helps keep costs down and improves the value of your home. 
Make sure you put money aside for repairs and maintenance each year.

In summary, ongoing annual costs would be:
Rates: allow about $1,200 a year. House insurance: for a three bedroom house with a floor area of 120 square metres and a single garage, 
house insurance would cost about $600 per year. Contents: about $60,000 worth of insurance would cost about $400 per year.

BUYER
REQUIREMENTS
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THE COSTS OF
BUYING A HOME
As well as the deposit (if you have to pay one), there are other costs you need to know about when buying a house. 

Lenders: Most lenders have a loan application fee. Ensure you understand exactly what fees are applicable for 
your loan.  A mortgage advisor may be able to help negotiate the waiver of this on your behalf.

Valuation: You may want to obtain a market evaluation. This could also be a condition of your loan. You can find 
a registered valuer by contacting the Property Institute of New Zealand. For more details visit www.harcourts.
house/property or call 0800 698 258. Your lender may have a preferred valuer so it is a good idea to check with 
them.

Lawyer’s fees: A lawyer will advise you when buying a house – they’ll check contracts, do a title search, explain 
your rights, and do all the legal paperwork (conveyancing). They can also help you to negotiate the price and 
other terms with the owners. Family or friends may be able to recommend a lawyer. Otherwise, ask your Harcourts 
agent for recommendations, visit the New Zealand Law Society Property Law Section, or visit www.harcourts.
house/propertylawyers.

Visit www.propertylawyers.org.nz or call 04 463 2966 for details.

When you have purchased a property you’ll also need to pay a land registration fee. This records the change in 
ownership of the property. Usually, your lawyer  will include this fee in their bill.

Land information memorandum (LIM): You may wish to order a LIM. The LIM will tell you what the council 
knows about the property. Check with your lawyer that the LIM covers everything you need to know. Order from 
the local council or visit the council to check.

Lender’s mortgage insurance: When borrowing more than 80 percent of the value of the property, you may need 
to pay a one-time lender’s mortgage insurance premium, or a higher interest rate. Lender’s mortgage insurance 
protects the lender, not you, if they have to sell the property because you haven’t kept your payments up to date. 
You can pay that fee as a lump sum, or add it to your loan. Ask your lawyer to explain this before you sign up.

Mortgage repayment insurance: You may be able to get mortgage repayment insurance, which could mean 
your loan gets repaid if you die. Or, if you can’t work because of illness or injury, your loan repayments could be 
paid for you for up to two years. Make sure you read the insurance policy carefully and check it with your lawyer 
before you sign.

Builder’s report: You may want to get the home checked by a suitably qualified and registered building surveyor 
before you go any further.

Make sure you ask for an intrusive property inspection. This will tell you about the property’s current condition, 
both inside and outside. This inspection will also reveal any repair and/or maintenance work that may be needed 
and how much it could cost. You may be able to negotiate with the seller to make repairs before you  move in.

Moving house: These could range from hiring a van to using a removal company to do the moving for you. You 
can get insurance to cover you in case anything is damaged while it is being moved from your old house to your 
new home.

Connecting services: You may need to pay bonds and/or fees for connections to power, phone and gas. Visit 
www.harcourts.co.nz.

So all of your start-up costs together could be:

Loan application fee                   This depends on the lender; talk with them about what the loan costs are.
                                                              Registered valuers report from $400
                     Lawyers fee about $1000
                     LIM report $160–400

Insurance fee                                  1 percent* of total loan, for example, if you get a $100,000 loan; the lender’s
                                                              mortgage insurance fee will be $1,000. A $145,000 loan will have a lender’s 
                                                              mortgage insurance fee of $1,450  Builders’ report About $400

Removal cost                    About $700  

Bonds and connection fees     About $100                        

Land registration fess                About $100 *Starting fee will be from 1 percent.   
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House hunting
Before you start house hunting, you need to know what you want. Buying a house is a long-term commitment, so it’s really important that you 
think of the future as well. Make a list of things you must have and things that would be nice to have. This will make it easier to narrow down 
your choices. For example:

Once you know what you’re looking for, call Harcourts on 0800 427 000 or talk to your preferred Harcourts agent to help you look for a home. 
Tell us what you’re looking for, where you would like to live and how much you want to spend. There are several internet sites dedicated to 
home sales, such as New Zealand’s largest property dedicated website, www.realestate.co.nz, and the most visited real estate brand website 
in the country, www.harcourts.co.nz. Have a good look around to find out what’s available. Don’t rush to buy. Take your time and make the 
right choice. It’s a good idea to look more than once at the house you’re interested in buying, just to be sure. If you are looking on your own, 
take a friend or family member with you so you have someone to talk it over with. Some lenders provide a first home buyer’s checklist. Take 
one along as it helps you record what each home has to offer. Talk with the neighbours in the new location and make sure you ask the  real 
estate agent lots of questions. When you find a house you like, you should check the general condition and also think about location and the 
potential resale value. If there are any problems, get professional advice before going any further.

Making an offer
When you find the house you want, you’ll need to make an offer in writing. Your Harcourts real estate agent will prepare the sale and purchase 
agreement. If it has not been prepared by your lawyer, make sure they check it before you sign. The offer will outline what chattels go with 
the sale (this may include curtains, light fittings and dishwasher). You may be able to negotiate other chattels. It’s helpful to make a list of any 
chattels you want to include in your offer to buy. Most first offers are ‘conditional’. This means you are making your offer subject to one or more 
conditions being met. Conditions may include:

The seller may not accept your offer and could come back with a counter offer. This means they might want to raise the amount you’ve 
offered, or change some  of the other things you’ve asked for. This may happen many times before you agree on the final price and terms, but 
make sure you stay within your budget. You may be competing with other buyers at a deadline or tender. If this is the case then you will be 
advised to put your in best offer as you may not have a further chance to negotiate. You may also try and meet some of your conditions before 
offering so your offer will be more favourable to the seller. 

Note: If you are bidding at an auction, then you cannot have any conditions (you are making an unconditional bid to buy) so you’ll need to 
meet any conditions you have prior to the auction. If you have successfully negotiated a conditional offer and you have agreed the sale price, 
deposit, settlement date and conditions, you’ll have an agreed period of time to get the reports and finance you need to allow  the contract 
to go unconditional. There are other types of house sales, but they are more complex, such as auction  and tender. House buying is a lengthy 
process, and it can take a while to find the right place for you. Don’t be disappointed if it doesn’t work out with the first house you find.

• Is location important?

• finance being approved

• 

• Do you need to be near shops or a school?

• a satisfactory independent valuation

• Do you want to live near family, work or public transport?

• a satisfactory title search

• Or maybe you want to live somewhere sunny?

• a satisfactory building inspection

• Somewhere quiet?

• a satisfactory Land Information Memorandum

• Do you want a garden or a garage?

HOUSE HUNTING
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Home loans are supplied by home loan lenders such as banks, building societies, co-operatives, the Public Trust, 
and credit unions. The amount you can borrow depends on a number of things, including how much you can 
afford to repay. Your lender will  let you know how much money you  can borrow. Lenders have different types 
of home loans and many will include extras such as lower account fees and low application fees, so it pays to 
shop around. Using a mortgage advisor is good for this as they do the shopping around for you and, best of all, a 
mortgage advisor offers a free service. Alternatively, approach your own bank or lender for home loan enquiries 
as they already have your banking history. Mortgage advisors act as a go-between for you and lenders and will 
send your loan application to several lenders to see who will offer  you the best deal. Ask your bank or lender or 
mortgage advisor about their application process and criteria, including what documents they need to see before 
they can assess your eligibility for a  home loan.

How Housing New Zealand may be able to help
Housing  New Zealand offers a number of home ownership initiatives designed to help first-home buyers into 
their first home. You may be eligible for a low deposit loan through the Welcome Home Loan scheme through 
participating lenders, or a KiwiSaver HomeStart grant for first-home buyers. If you are a Housing New Zealand 
tenant, you may be able to buy your current house, and if you have permission to build on multiple-owned Māori 
land, a Kāinga Whenua loan could get you there. It is part of Housing New Zealand’s role to help people make 
housing choices that work best for them. Call them on 0508 935 266. Or visit  www.hnzc.co.nz.

About the Welcome Home Loan
The Welcome Home Loan, supported by Housing New Zealand, makes it easier for you to get into your first home. 
A Welcome Home Loan is offered by lenders, underwritten by Housing New Zealand and designed for those first-
home buyers who can afford to make regular repayments on a home loan, but have  trouble saving for a large 
deposit. Housing New Zealand does not issue the loan; this is done through normal lenders such as selected 
banks and credit unions. Housing New Zealand insures the loan with the lender, should the borrower have 
difficulty repaying the loan. You will still need to meet the lender’s specific lending criteria.

With a Welcome Home Loan, you need to have a deposit that is equal to or in excess of 10 percent of the purchase 
price. There are three regional house price caps, ranging from $350,000 to $550,000. The deposit can be gifted 
from a relative. Three or more borrowers can also team up to purchase a home, making it easier for extended 
families to own a home. To be eligible for a Welcome Home Loan, you can have a household yearly income up to 
$80,000 (before tax) for a single borrower. If there are two or more borrowers, you can have a combined household 
income up to $120,000 (before tax).

The other criteria are that you:

• are buying your first home

• are buying the house to live in

• don’t own another house, and

• can meet the lender’s credit criteria.

Check out our website www.harcourts.house/welcomehomeloan.nz

GETTING A 
HOME LOAN
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KiwiSaver is a voluntary, work-based savings initiative to help you with your long-term saving for retirement. It 
has a range of membership benefits, including two features that can help you buy your first home: the KiwiSaver 
HomeStart grant and the KiwiSaver first-home withdrawal. Both of these features can also be used to help buy 
land to build a house on. Members of complying funds and exempt employer schemes may also be eligible for 
the HomeStart grant.

KiwiSaver HomeStart grant
The KiwiSaver HomeStart grant was introduced on 1 April 2015, replacing the KiwiSaver first-home deposit 
subsidy. Like the KiwiSaver first-home deposit subsidy, the KiwiSaver HomeStart grant provides eligible first home 
buyers with  a grant of up to $5,000 for individuals and up to $10,000 for couples to put towards the purchase of an 
existing home. In addition, the new KiwiSaver HomeStart grant also provides eligible first-home buyers with up 
to $10,000 for individuals and up to $20,000 for couples to help with the costs of purchasing a brand new home.

If the property is your primary residence for at least six months from settlement date, the grant is not required 
to be paid back. If you move out before six months, you may be required to pay the HomeStart grant back, with 
interest. There are certain eligibility criteria to  meet, including household income, your minimum contributions 
to KiwiSaver and the price of the house you wish to buy. For more information on the deposit subsidy, call 0508 
935 266  or visit www.harcourts.house/homestart.

KiwiSaver first-home withdrawal
If you have been a member of KiwiSaver for at least three years, you may be able to withdraw all, or part, of 
your savings to put towards buying your first home. Changes to the KiwiSaver first-home withdrawal scheme 
also introduced on 1 April 2015 mean that all contributions, including tax credits, can be withdrawn (with the 
exception of the Government’s $1,000 kickstart).
If you are a first-home buyer, please contact your KiwiSaver provider or complying fund provider to apply. If you 
have owned a home before but are in a similar financial position to a first-home buyer, you may still be eligible for 
the first-home withdrawal. Housing New Zealand will determine this before you apply to your scheme provider.
For more information on the first-home withdrawal, visit www.harcourts.house/kiwisaver or call 0508 935 266.

Information and advice
If you need some advice, or are not sure  of the advice you’ve been given, visit your local Citizens Advice Bureau 
(CAB) website www.cab.org.nz or call 0800 367 222. Looking for information about buying a house, including 
home loan information, and guides to auctions and open homes? Visit the Real Estate Institute of New Zealand 
website www.reinz.co.nz or call 09 379 8471. For a property lawyer, visit the New Zealand Law Society Property 
Law Section website www.propertylawyers.org.nz. Looking for a registered valuer? Visit the Harcourts website, 
www.harcourts.house/property or you can send an email to National Property, national@property.org.nz or call 
0800 698 258. For information on property insurance, visit the Insurance Council of New Zealand, please visit
www.harcourts.house/insurancecouncil or call 04 472 5230. 

Looking for budgeting advice? Contact  a budgeting service. Members of the  New Zealand Federation of Family 
Budgeting Service (Inc) are listed in the white pages of your telephone book under ‘Budget Advice Services’.

Looking for a suitably qualified and registered building surveyor? Visit the New Zealand Institute of Building 
Surveyors website www.harcourts.house/buildingsurveyors or call 0800 11 34 00. For independent money and 
budgeting advice visit Sorted at www.harcourts.house/sorted or www.sorted.org.nz.

KIWISAVER HOME OWNERSHIP
FEATURES
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AGENT | A registered or licensed person who facilitates the 
sale, purchase, letting or management of a property on 
behalf of the owner(s).

ALLOTMENT | A section of land subdivided from a larger 
portion generally referred to as a lot or section.

APPRAISAL | An opinion of your property’s saleability and 
estimated market value based on current conditions and 
individual property attributes. It should NOT to be confused 
with a registered valuation.

ASSETS | The items of value that you own.

AUCTION | The sale of a property via a bidding process. 
Usually a minimum or reserve price is set, and only sells if the 
price is met or exceeded.

BODY CORPORATE | A legal entity and management 
structure set up for and by the owners of a building or 
complex responsible for administering and maintaining the 
building and surrounds including common areas, gardens, 
pools, parking etc.

BREACH OF CONTRACT | When one or more terms of a 
contract are not fulfilled.

BRIDGING FINANCE | A short-term loan, usually at a higher 
rate of interest which assists to cover the purchase of a 
property while waiting to sell another. The security is secured 
over both properties.

BUILDING REGULATIONS | These are designed to uphold 
the standards of public safety, construction and health. They 
are developed by local authorities to control the quality of 
buildings.

CAVEAT | A document lodged by a person with a legal interest 
in a property to ensure the property is not sold without their 
knowledge and consent.

CAVEAT EMPTOR | A Latin term meaning, “let the buyer 
beware”. In some instances it puts the responsibility on the 
buyer to be satisfied before buying the property.

CERTFICATE OF TITLE | A document which details the 
ownership of land along with dimensions and other details. It 
is held by the lender as security for the loan.

CHATTELS | These are the items generally fixed on the 
property such as light fittings, carpets, stove, dishwasher, 
blinds etc.

CMA | Comparable Market Analysis is the price comparison 
of your home with other that are currently on the market 
and those recently on the market in your general location of 
a similar size.

COMMISSION | The fee payable by the seller to the real estate 
agent for the professional services provided in the sale of 
your property.

COMMON PROPERTY | The areas on a title which have joint 
ownership with another property, often common with cross 
leased, strata title and unit title properties.

COMPANY TITLE | Title of ownership often associated with 
older apartment buildings.

CONDITIONAL CONTRACT | A contract that is agreed to by 
the seller and the buyer where one or more conditions need 
to be met, usually within a specified time frame, by either 
the buyer or the seller, and example would be “subject to 
finance”, or “subject to sale of another property”.

CONTRACT OF SALE | A written document that sets out the 
terms and conditions for the sale or purchase of land and all 
improvements to it.

CONTRACT FOR SALE OF LAND OR STRATA TITLE BY OFFER 
AND ACCEPTANCE | The contracts between the buyer and 
the seller.

CONVEYANCING | The legal process of transferring the 
ownership of property and money making sure that 
everything is legally correct as the property transfers from 
one owner to another. This is most commonly performed by 
a solicitor or settlement agent.

COOLING–OFF PERIOD | The time when a buyer can 
withdraw from the contract, subject to a penalty.

COVENANTS | Special rules and regulations which might 
apply to a property regarding its use.

CERTIFICATE OF TITLE (CT) | The document that shows the 
legal owner of a property.

DEPOSIT | A defined percentage or agreed amount of the 
purchase price paid by the buyer which is held in trust as a 
confirmation of intention to pay the balance.

EASEMENT | A right held by someone to use land belonging 
to someone else for a specific purpose. Drains, footpaths, 
water pipes and mains electrical are usually covered by an 
easement.

ENCUMBRANCE | An easement, mortgage or other liability on 
a property which impedes its use or transfer.

EQUITY | The value you hold in your home. The total value 
less your mortgage and any other liabilities on your property.

ESCAPE CLAUSE | This allows the owner/s to issue notice to a 
conditional buyer that unless that buyer confirms the sale as 
unconditional within a short stipulated time, then the owner 
can proceed with another offer from another party.

EXCLUSIVE LISTING / EXCLUSIVE AGENCY | Only the agency 
appointed as the right to sell the property.

FSBN | For Sale by Negotiation. This is an undisclosed price 
marketing strategy where often a price guide is used to 
advertise the property.

GENERAL AGENCY | A listing that is open for any agent in any 
company holding a real estate licence to work.

INTEREST ONLY LOANS | A loan on which only the interest is 
payable with the principal payable at the end of the loan.

INVESTMENT | The purchase with the ultimate goal of 
generating income and or capital gain on the resale of the 
property at a later date.

JOINT TENANTS | The equal holding of property by more 
than two people.

LAND TRANSFER OFFICE | The government department 
where all property records are held and any changes are 
registered. These are public records and can be viewed by 
anyone.

LEASE | A document granting possession of a property for a 
specified period without transferring ownership. The lease 
document specifies the terms and conditions of occupancy 
by the tenant including the period and the compensation 
(rent) payable.

LICENSED REAL ESTATE AGENT | All New Zealand Real Estate 
agents are required to be licensed under the Real Estate 
Agents Act 2008 (REAA). All Harcourts agents carry current 
licenses.

LIABILITIES | The outstanding debts that you owe to others.

LIM | Land Information Memorandum is a report available 
from your local authority (council) which contains 
information regarding a property and includes such elements 
as rates owing, drainage and building plans.

LISTING AUTHORITY | A contract between an owner and the 
real estate company selling the property. It is normally set 
for 90 days and details the commission rate and additional 
costs such as agreed marketing and promotional costs. This 
authority includes whether the authority is an exclusive, 
general, tender or auction.

LOAN PERIOD | The term (months and years) that a loan 
covers.

MATURITY DATE | The day when the loan is required to be 
paid in full.

MORTGAGE | The security over a property given to the lender 
for the repayment of the loan. The lender (mortgagee) has 
the right to take the property if the borrower (mortgagor) 
does not repay the loan.

MORTGAGEE | The person who lends the money for the 
property.

MORTGAGOR | The person who borrows money to purchase 
a property.

NEGATIVE GEARING | Where the mortgage repayments 
exceed the income received from a rental property.

NEGOTIATING THE OFFER | As an owner, your Harcourts 
sales agent will negotiate your offer with potential buyer/s 
on your behalf. The key to securing the best possible price 
rests with the negotiating skill of your Harcourts agent. The 
difference between an effective agent and others can simply 
mean more money for you as the seller.

OFFER TO PURCHASE | A formal offer for a specified price for 
a property. At Harcourts, these are made on a Harcourts sale 
and purchase agreement.

PASSED IN | A property is passed in at auction if the highest 
bid fails to meet the seller’s reserve price.

PLAN | This shows the house design, elevation of the house, 
number and sizes of the rooms, kitchen, bathroom and 
general layout plus the position of the house on the land.

POSITIVE GEARING | Where the rental income received is 
greater than the property mortgage and expenses.

POSSESSION DATE | The day when the buyers take 
occupancy of the house. This is normally when the ownership 
of the property transfers and the balance of the purchase 
price is paid to the seller.

PRINCIPAL | The amount of money that has been borrowed 
against the property, excluding interest

PRINCIPAL | The licensed owner of a real estate business.

PRIVATE TREATY SALE | The sale of a property by a real 
estate agent through private negotiation and contract.

PRIVATE SALE | The owner does not engage a licensed real 
estate agent to sell their property, but acts on their own 
behalf, dealing directly with all potential buyers, managing 
the marketing and dealing with all paperwork and offers (see 
Harcourts’ Private Sellers kit).

PROPERTY FILE | Your local authority (council) has a file 
on every property which contains potentially important 
information that is not contained within a LIM.

PURCHASER | The buyer of the property.

REAA | The Real Estate Agents Authority. They are an 
independent government regulatory body for the real estate 
industry in New Zealand.

REAL PROPERTY | Land with or without improvements.

RESERVE PRICE | The amount below which a home owner 
will not sell on the day of auction.

RIGHT OF WAY | A legal right of access across a property.

SALE AND PURCHASE AGREEMENT | The legal contract 
between the buyer and the seller.

SECURITY  | Property offered as backing for a loan.

SECTION | A section of land subdivided from a larger portion 
of land generally referred to as a lot or allotment.

SEMI-DETACHED | Two buildings joined by a common 
boundary wall.

SETTLEMENT | Completion of a sale when the balance of the 
contract price is paid to the owner and the buyer is legally 
entitled to take possession of the property.

SOLE AGENCY | When only one real estate company has the 
right to sell the property (e.g. Harcourts).

STRATA MANAGEMENT | A legal entity and management 
organisation established for and by the owners of a complex 
or building who are responsible for administrating and 
maintaining the building and its surrounds including 
common areas such as gardens, pools etc. Also referred to as 
body corporate.

STRATA / COMMUNITY/UNIT TITLE | Most commonly used 
for flats and units, this title gives you ownership in a small 
piece of a larger property and does include air space. You 
have the selling rights to a particular unit and can lease, 
sell, or dispose of your units as you desire. You also have an 
undivided share of the common land and become a member 
of the body corporate.

STRATUM TITLE | This title gives you legal ownership over a 
piece of property and also a share in the common land of the 
area of flats or units. Air space is not included.

SUBJECT TO FINANCE | A condition inserted into a contract 
for the benefit of the buyer. This makes the contract 
conditional or subject to the buyer being able to raise finance 
in an agreed period of time.

SURVEY | Confirmation of where the property boundaries 
and improvements are.

TENDER | A tender involves potential purchasers placing 
confidential bids for a property by a specific time and date. 
The bids can include conditions and can be accepted or 
declined by the vendor/owner.

TITLE SEARCH | The process of examining the land title to 
ensure that the owner has the right to sell and therefore 
transfer ownership. It details the names of the owners and 
other information about the property such as caveats or 
other encumbrances on the title.

UNCONDITIONAL CONTRACT | A contract for the sale of a 
specific property that the owner and buyer have agreed upon 
has no conditions or all of the conditions have now been met. 

VACANT POSSESSION | When ownership is transferred by 
the sale of a property it is required to be empty. No tenants 
or leases.

VALUATION | The assessment of the value of a property 
provided in a written report by a licensed/registered valuer.

VENDOR | The person who owns the property for sale.  The 
owner.

ZONING | Control of the use of land exercised by the local 
authorities.
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Sample budget

1 Monthly household income after tax $2,940.00

2 Take away living costs

Food

Phone

Electricity/gas 

Clothing allowance

Transport – bus fares and car expenses 

$650.00

$110.00

$125.00

$125.00

$150.00

Total $1,160.00

3 Take away other monthly payments

Refrigerator hire purchase 

Credit card repayments

Insurance

$65.00

$150.00

$80.00

Total $295.00

4 Take away any other costs 

Entertainment (e.g. movies) 

Allowance for unexpected costs

$100.00

$120.00

Total $220.00

5 Total expenses (2+3+4) $1,675.00

6 Amount to go towards a home (1–5) $1,265.00

My budget

1 Monthly household income after tax $

2 Take away living costs

Food

Phone

Electricity/gas 

Clothing allowance

Transport allowance

Other

$

$

$

$

$ 

$

Total $

3 Take away other monthly payments

Hire purchase 

Credit card repayments

Insurance

$

$

$

Total $

4 Take away any other costs 

Entertainment (e.g. movies) 

Allowance for unexpected costs

$

$

Total $

5 Total expenses (2+3+4) $

6 Amount to go towards a home (1–5) $

Sample Budget My Budget
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