
Should you sell  
first or buy first?
When you’re looking for a new home, one of the first things you need to consider is the order 
of events – do you sell your existing property before you buy, or after? Here are some factors to 
consider before taking the plunge. 

Buyer’s market or seller’s market?
When buyers are plentiful, but properties 
aren’t, homes generally sell quickly. In a 
seller's market, there is less risk associated 
with buying first and then selling your existing 
home. However, sellers in this kind of market 
may be less likely to accept an offer that is 
conditional upon you selling your home,  
so you could end up owning two properties  
for a period of time. 

The average time it takes to sell a property 
varies from region to region and from month 
to month, so it’s important to talk to your 
sales consultant to get advice about current 
market conditions, recent comparable sales 
in your area and the possible demand for your 
property before making a decision to buy first.

Keep in mind also that in a seller’s market 
there will be more competition, so you can 
expect to pay top dollar your new home.  
The good news is that you’ll have the peace  
of mind that comes from finding the right 
house to buy before selling yours.

Do you know how much you can 
spend on your next property?
Until you sell your property, you may not know 
exactly how much you’ll have to spend on  
 

your next one. In a buoyant market, you could 
easily have unrealistic expectations when it 
comes to the value of your own property.  
Your sales consultant can help you get a 
realistic picture of your property value by 
preparing a comparative market analysis of 
what similar properties have sold for in your 
area in recent times.

Are you a cash buyer?
If you choose to sell first, you will instantly 
become a cash buyer and be in a much 
stronger position to buy as soon as you find 
what you want. Do your homework on the 
market and area that you are looking to buy  
in so you’re ready to buy when the right 
property comes up.

Have you found your dream home?
Buying a new home is an emotional decision. 
If you want to follow your heart and buy that 
dream home before selling your current home, 
make sure you’re well informed. A good sales 
consultant will provide quality advice for 
your unique situation. If you are looking for a 
very specific type of property and it becomes 
available, it could be a good move to snap it up 
even if you haven’t sold your home, but there’s  
no downside in getting expert advice before 
you do.

Are property prices are going up?
If you’re in a rising market, it could make sense 
to buy your new home first and negotiate a 
longer settlement. Your current property could 
potentially rise in value during the settlement 
period, allowing you to earn more when you 
sell it.

Are property prices falling? 
 

At the end of the day, your 
best course of action is to work 
with a real estate professional 
who can provide you with the 
local knowledge and insights 
you need to make an informed 
decision for your specific 
circumstances.

Falling property prices can work in 
your favour as well if you can attract 
an interested buyer before prices drop 
further, leaving you free to purchase your 
new property at the lower end of the 
market cycle. However, falling property 
prices are also an indication of a slower 
market so it could take you longer to sell 
your existing property.
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Here are some tips for 
trimming the cost of your 
mortgage from our partners  
at Mortgage Express.
As a property owner, paying off your mortgage 
before you retire is important. Once you hit 
retirement age, the last thing you want is to 
still be saddled with debt. Here are some 
ways to help reduce your total mortgage and 
essentially help you pay less for your property.

Shorten your term
Reducing your mortgage term to 25, 20 or  
even 15 years shaves thousands of dollars  
in interest off the total. Even reducing it by 
one year can save you money.

For example, if you borrow $500,000 at 
4.00% interest over 30 years, your interest 
on a principal and interest loan amounts to 
$359,348*. Shorten your mortgage term to 
25 years and you reduce your total interest to 
$291,755*. Of course, this means your regular 
repayments will increase, so make sure your 

budget can accommodate this or you’ll need 
to alter your spending habits.

Make additional payments
If you can’t afford to shorten your mortgage 
term, keeping a portion of your mortgage on 
a variable rate or having a revolving credit 
mortgage, which works much like an overdraft, 
may be the answer.

Look out for refinancing deals
Look for refinancing offers with more flexibility 
or a better interest rate. Be sure to factor in  
any costs for refinancing when considering 
this option.

It’s worthwhile reviewing your mortgage  
on an annual basis to ensure you’re getting  
the best deal. Your mortgage specialist can  
do a financial health check and help you  
find savings.

If interest rates drop, keep repayments at your 
current level, rather than be tempted to spend 
the savings. By doing this, you’ll shave off a 
substantial portion of your loan principal.

 While all care has been taken in the preparation of this 
publication, no warranty is given as to the accuracy of the 
information and no responsibility is taken by Mortgage Express 
Limited for any errors or omissions. This publication does not 
constitute personalised financial advice. It may not be relevant 
to individual circumstances. Nothing in this publication is, or 
should be taken as, an offer, invitation, or recommendation to 
buy, sell, or retain any investment in or make any deposit with 
any person. You should seek professional advice before taking 
any action in relation to the matters dealt within this publication.

*This is an indicative amount only based on the loan amount 
and interest rate selected. The calculations assume a constant 
interest rate for the life of the loan, however rates will change 
over this time and as such the calculations are a guide only. A 
Disclosure Statement is available on request and free of charge.

Cut the cost of  
your mortgage

Each product provider has  
different policies and costs  
around paying extra amounts  
off your loan, so get in touch  
with your local Mortgage Express  
adviser to find out more. You’ll find 
additional tips and tools at 
mortgage-express.co.nz/mortgages
or call 0800 226 226
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