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Karl Vermeulen and team. 
For everything Real Estate.

List with us and benefit from our team of seven;  
including four licensed real estate agents. 

We are a multi-award winning team 
of trusted real estate professionals. 
Bringing people and property 
together for more than 50 combined 
years, we offer a solid track record of 
achieving success in the Auckland real 
estate market. We understand the real 
estate market nationally, regionally 
and locally. 

Locals ourselves, we know what makes this 
area special, what attracts buyers to this area 
and what drives our market. 

A clear understanding of the local market 
is crucial. Together we can make the best 
decisions for the sale of your property by 
offering the most comprehensive and up to 
date information available. 

We operate in an integrated manner, 
with frequent collaboration and information 
sharing across the sales, administration 
and marketing teams. This collaboration 
contributes to our bank of industry knowledge 
enabling us to market your property to a 
broader audience of potential buyers, to 
achieve a premium sale price. 

As a result, our contacts are extensive 
and our ability to market your home to multiple 
buyer databases is second to none. Our team of 
experts is comprised of individuals from many 
diverse backgrounds. 

By drawing upon this collective 
knowledge we are able to combine 
multidisciplinary and multi-faceted marketing 
approaches to benefit you, the vendor. 

We understand that today’s vendors have 
an increasing expectation of what they want 
from their real estate agent. 

Our collaborative team environment 
allows us to meet these expectations 
by providing exceptional levels of 
customer service, regular feedback and 
communication with the integration of new 
technologies and strategies. 
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Working together. It’s what we do.

Doing the right thing starts with genuine collaboration. One of Harcourts’ core values is 
‘people first’, and that underpins everything we do.

We get to know our clients well, and 
they get to know us too.

At every step of the way we take the time to 
discuss your needs and property in detail, so 
that we understand exactly what is expected 
both from us and from the transaction. We are 
proactive communicators, so you will be always 
kept informed and advised appropriately, and 
we are responsive and flexible if things change. 
Every client who engages us is given a written 
assurance that we call ‘Our Promise’. 

It’s an undertaking that we will deliver an 
exceptional level of service.

We promise to be:
•  Strategic in our approach to marketing every 

property individually.
•  Diligent about getting feedback to our clients 

after every inspection.
•  Alert to market activity and proactive in using 

information to our clients’ advantage.
•  Fully accountable to our clients, updating them 

and meeting regularly to keep them informed.

•  Transparent in our negotiations, presenting 
all offers in writing to our clients from buyers 
that we know are serious and qualified.

•  Consistent in delivering our five essential 
services:

 - A written marketing plan;
 -  Post-inspection feedback after every 

showing;
 - Regular, written marketing reports;
 -  Regular review meetings and all offers 

presented in writing.
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Karl Vermeulen 

TOP 1% HARCOURTS NZ & INTERNATIONALLY

Licensed Sales Consultant REAA 2008

My Recent Awards 
•  $350 million plus career sales  
•  Top Residential Sales Consultant 

Nationally for the month 
•  Top 5 Residential Sales Consultants 

Nationally for the year
•  Top 10 Residential Sales Consultants 

Worldwide for the year 

A multi-award winner with more than 16 years 
of real estate experience, Karl has established 
himself as an expert in the Eastern Beaches. 
Whilst the real estate market is anything but 
consistent, Karl’s commitment to providing 
his clients with the highest level of service and 
knowledge has been unwavering. His high level 
of repeat business is testament to this, as are 
his list of achievements and awards. 

A high achiever with a thorough understanding 
of the real estate market and a dedication to 
providing outstanding service and results.

M: 027 204 4249 B. 09 538 1032
E: karl.vermeulen@harcourts.co.nz 
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If you just had Karl on your 
side you’d enjoy successful 
results and feel really good 
about the relationship. But 
when combined with the 
talents of his experienced 
team, you’ve got a recipe  
for overwhelmingly  
positive results. 

Meet your 
team

Georgia Ross
Licensed Sales Consultant REAA 2008

Georgia assists Karl with the daily management 
of listings, vendor liaison, marketing and all 
other administration tasks. Georgia is very 
experienced with a strong understanding of the 
real estate business. Her attention to detail is 
second-to-none. 

P: 09 538 1032 
E: georgia.ross@harcourts.co.nz 

Bridget bennett
Licensed Sales Consultant REAA 2008

Bridget is a licensed real estate consultant 
who brings a refreshing mix of energy and 
experience. She has built a strong reputation 
for great marketing and negotiation skills that 
get results. She has an undeniable passion for 
her job and the people she works with. 

P: 027 293 0772
E: bridget.bennett@harcourts.co.nz 

Melanie Tan
Licensed Sales Consultant REAA 2008 

Melanie is young and brimming with creative flair.  
She maintains our social media presence and 
buyer databases. Melanie also ensures that we 
maintain regular communications with buyers 
via open homes, call backs and appraisals. She is 
fluent in both English and Mandarin. 

P: 021 025 80311
E: melanie.tan@harcourts.co.nz 

Louise Vermeulen
Licensed Sales Consultant REAA 2008 

Louise is a licensed real estate consultant  
with more than 20 years of real estate 
knowledge, with a particular interest in the 
local rental market. Her specialized  
knowledge is of particular benefit to 
investment buyers.

P:09 538 1032 
E: bridget.bennett@harcourts.co.nz 

The Apprentices…
Licensed Sales Consultant REAA 2008

Madison Vermeulen (Madi) 
Currently, 6 years old and attending Cockle Bay 
Primary School. Madison’s forte is networking 
with future first home buyers and long-term 
data-basing. 

Oliver Vermeulen (Olly) 
Nearly two years old, Olly’s finely-tuned 
negotiating skills have left his parents in awe. 
He is truly his father’s son.  
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Testimonials

Karl was highly recommended by a close friend. I have 
found Karl to be supportive, positive and friendly with 
regular communication and feedback on the sale of my 
property. Karl possesses a high level of integrity and offers 
intelligent knowledge of the market. The entire sales 
process has been stress free and highly professional. 

Karen Shaw

I first met Karl about six years 
ago when buying another 
property. When deciding 
to sell my Somerville Road 
property, I remembered 
Karl as being honest, 
efficient, approachable 
and professional. I knew he 
would get the job done 
with the minimum of hassle. 
I had my buyer within 10 
days with the exposure 
Karl gave the property. 
He dotted all the i’s and 
crossed all the t’s when it 
came to the contract. 
When I sell again, I will 
certainly be giving Karl 
a call. 

Mrs Ferguson

Our sincere thanks for all your support in the marketing 
and successful sale of our family farm. We were always 
quietly assured that you were available to us to clarify 
any issues of concern. Your contribution to our marketing 
strategy, of identifying buyers and focusing our marketing 
to those buyers gave us confidence that everyone was 
aware of  the property at all times. 

The Lauer Family



If you’re thinking about selling
We’d love to help. We’re always 
available.
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Maximum results. 
Minimum stress.

As professional real estate consultants we’re committed to simplifying the sales process 
whilst maximizing returns and minimizing stress. We achieve this through the right mix of 
experience, resources and marketing expertise. 

1. 
Appraise your property

The first step in the marketing process is 
accurately appraising your property. That’s 
because appropriately priced properties 
generate more enquiries. With higher levels of 
interest there’s greater competition between 
buyers increasing the probability of realizing  
a premium sale price.

2.
Written marketing plan

Following initial consultation and property 
inspection, we will present a comprehensive 
marketing strategy specifically tailored for 
you, your property and the current market 
conditions. A fully- detailed marketing action 
plan calendar will be prepared which clearly 
identifies where and when all scheduled 
promotional activities and regular client 
contact will take place. Because we believe that 
our relationship is a partnership, your input is 
invaluable at this key stage.

3.
Post-inspection feedback

Following each visit by an individual 
prospective buyer and, of course, immediately 
after all inspections, our team will keep you 
completely up-to-date on how your property 
was perceived, pertinent comments, price-
relevant issues and prospective ‘hot prospects’. 
Just like us, you need to know exactly what’s 
going on at all times.

4.
Weekly written marketing report

This is an important tool for assessing market 
reaction to your property and also to identify 
those prospective buyers who are showing the 
most interest. Based on this regular informa-
tion, our team will make on-going recommen-
dations which will maximise the effectiveness 
of your marketing efforts.

5.
Marketing review meeting

 It is during the initial few weeks after your 
property is first introduced to the market and 
has gained a high profile and maximum level 
of interest that it is most valuable to review 
the marketing progress to date. A frank and 
open discussion between you and our team 
can often identify new opportunities and 
strategies which can build upon the original 
marketing plan.

6.
All offers presented in writing

 Because it is your property, it is solely your 
decision whether to accept or decline a specific 
offer. For your consideration Karl will formally 
present every offer received in writing so 
that you are better able to make an informed 
judgement. Obviously, Karl is only too happy 
to discuss each offer with you, but will always 
leave the final choice up to you without any 
undue influence whatsoever.


