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What’s Happening At  
Team Laughton. 
With winter nearly upon us the market is 
still ramped up with the median house sale 
at $315,000 for April. We have been keep-
ing busy with new listings but also making 
time to help out in the community collect-
ing for Otago Hospice. We are excited to 
announce we made the biggest residential 
sale at Harcourts Dunedin EVER, selling 
43, 45 & 47 Lees Street. We also recently 
had the end of financial year awards where 
Team Laughton took out ‘Rising Star’ for 
the South Island 2015/2016 year. We are 
stoked! There are still many buyers out 
there looking for their perfect home, so if 
you are thinking of selling now is still a 
good time, be sure to give us a call 

 
 
 
 
 
 
 
Featured App 
Technology is forever changing and improving, 
so keep up to date with these great property-
helping apps that can really save a lot of time at 
the tip of your fingers. 
Dulux - My Colour 
If you don't know the difference 
between your Mr Frosty and your 
Sea Cliff, the MyColour app from 
Dulux can help. Upload a photo 
of the room you wish to paint and the app will 
intuitively select a shortlist, or sift through the 
full-spectrum colour wheel yourself to see your 
vision come to life. 

SELLING YOUR HOME IN WINTER 
The real estate market in Dunedin is still strong with many buyers still active and looking for that 
perfect home - there are some signs it is slowing down with many people considering selling 
deciding to hold off until after winter. There are some advantages that come with selling in the 
winter. The biggest competitive advantage a seller has in the wintertime is less competition. 
Typically there are fewer homes for sale in the winter than at other times of the year. 
Most sellers will wait until early Spring to market their home. This benefits a seller as buyers 
have fewer choices. Additionally while winter is usually much slower for home sales, the buyers 
looking are almost always more serious especially in areas where the weather is inclement. Un-
less they are really serious about buying a home it is doubtful a buyer will make a practice of 
going out and looking at homes in the rain and freezing temperatures. 

TIPS FOR SELLING IN WINTER 
KEEP IT WARM – While being energy efficient over winter can be a priority you need to remember 
that when buyers walk through your door they should be able to imagine themselves living in 
your home which is hard to do if they are shivering cold. Keeping the home warm during view-
ings and open homes will give a greater sense of comfort and encourage buyers to stay longer. 
KEEP THE EXTERIOR CLEAN - One of the problems with winter is all the grime that accumulates 
due to the snow and ice. Your windows may have a noticeable layer of dirt on it that is best 
cleaned off before you show the house.  
SHOW OFF THE FIREPLACE - If you have a fireplace you should definitely show it off to buyers. 
Having the fire going during viewings and open homes not only warms the home, it adds ambi-
ance to the home and shows the potential it can do for the home. 
SHOW DURING THE DAY TIME - You only get so much daylight during the wintertime. Try to time 
the viewings of your home for when the sun is still shining. People can see how the house actu-
ally looks both inside and out and will be more likely to find it appealing because of this.  
EMPHASIZE COMFORT - Keeping the home warm is important as is making the buyers feel com-
fortable in your home. Focusing on the little things can paint a picture of cosy comfort. Putting a 
nice fluffy blanket on the couch, having warm lighting, putting on relaxing music or even lighting 
a few candles can add to the buyers experience of your home. 
PRICE IT RIGHT - Although there may be less competition in winter, it is still vital to price your 
home correctly from day one. There are real risks that come with too high a price, including hav-
ing your home remain on the market far too long to attract good offers, which is the last thing 
you want to do. 
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ON THE MARKET 
Whether you’re considering a move, or would just like to discuss your options - we are always good for a friendly chat. Your 
enquiry is always welcomed. 

27 Moodie Street, Shiel Hill 

6 Moreau Street, St Kilda 5 Orr Street, Concord 

43, 45, 47 Lees Street, Dunedin 7 Neidpath Road, Mornington 

17 Eastbank Street, Waverley 


